
Hamptons sales activity remained below the 
last year’s heavy volume but above long term 
averages. There were 507 sales in the third 
quarter, 20% below the prior year total but 
11% above the decade quarterly average of 
457.  The number of sales declined 5.8% year-
to-date. The market share of sales below $1 
million fell to 49.5%, the lowest point in the four 
years this metric has been tracked. Hamptons 
sales market share accounted for 75.3% of all 
East End sales and 88.4% of all East End dollar 
volume, down slightly from year ago levels. The 
market share of sales above $5 million stood 
firm at 6.1% as the market share of sales from 

$1 million to $5 million jumped 8.6% to 44.4%. 
Listing inventory was essentially unchanged at 
1,710 as compared the year ago quarter. As a 
result of lower sales and stable inventory, the 
pace of the market slowed. The absorption rate, 
the number of months to sell all inventory at the 
current rate of sales, increased to 10.1 months 
from 8.1 months in the year ago quarter. Listing 
discount, the percentage difference between 
the list price at time of sale and the sales price, 
fell to 10.2% from 12% in the year ago quarter. 
Days on market, the number of days from the 
last list price change to the contract date, fell 
6.4% to 161 days. Housing prices year-to-date 
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• �Median sales price up sharply 

• �Decline in number of sales as 
listing inventory stabilized

• �Faster marketing time with 
less negotiability
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HAMPTON SALES

3Q
2015

Hamptons Market Matrix 3Q–2015 %Chg (qtr) 2Q–2015 %Chg (yr) 3Q–2014

Average Sales Price $1,735,700 10.0% $1,577,944 -1.7% $1,765,463

Median Sales Price $950,000 11.9% $849,000 9.8% $865,000

Number of Sales (Closed) 507 -14.1% 590 -20.0% 634

Days on Market (From Original List Date) 161 -2.4% 165 -6.4% 172

Listing Discount (From Original List Price) 10.2% 13.7% 12.0%

Listing Inventory 1,710 0.9% 1,694 -0.1% 1,712

Absorption Rate (Months) 10.1 17.4% 8.6 24.7% 8.1

Year-to-Date 3Q–2015 %Chg (qtr) 2Q–2015 %Chg (yr) 3Q–2014

Average Sales Price (YTD) $1,724,597 N/A N/A 4.7% $1,646,968

Median Sales Price (YTD) $931,250 N/A N/A 5.3% $884,500

Number of Sales (YTD) 1,754 N/A N/A -5.8% 1,862



The Elliman Report  •  Quarterly Survey of Hamptons Residential Sales3Q-2015

©2015 Douglas Elliman and Miller Samuel Inc. All worldwide rights reserved.

The information contained in this report has been compiled from LI MLS, public record, Long Island Real Estate Report and Douglas 
Elliman. We believe this information to be true and accurate. Douglas Elliman and Miller Samuel assume no responsibility for the 
accuracy and reliability of this information and disclaim any liability for damages real or imagined caused by any error or omission on 
the researching or recording of these records and data. For more information or electronic copies of this report please visit elliman.
com. Email report author Jonathan Miller at jmiller@millersamuel.com with questions or comments.

BRIDGEHAMPTON • �2488 Main Street • 631.537.5900

EAST HAMPTON • 20 Main Street • 631.329.9400

HAMPTON BAYS • 14 W Montauk Hwy • 631.723.2721

MONTAUK • 752 Montauk Hwy • 631.668.6565

QUOGUE • 134 Jessup Avenue • 631.653.6700

SAG HARBOR • 138 Main St • 631.725.0200

SOUTHAMPTON • 70 Jobs Lane • 631.283.4343

WESTHAMPTON BEACH • 104 Main Street • 631.288.6244

For more information or electronic copies of this report please visit 
elliman.com/marketreports. Email report author Jonathan Miller 
at jmiller@millersamuel.com with questions or comments. Report 
methodology: www.millersamuel.com/research-reports/methodology  

Douglas Elliman 
Real Estate 
575 Madison Avenue
New York, NY 10022
212.891.7000
elliman.com

Miller Samuel Inc.
Real Estate Appraisers
21 West 38th Street
New York, NY 10018
212.768.8100
millersamuel.com

© 2015 DOUGLAS ELLIMAN REAL ESTATE. ALL MATERIAL PRESENTED HEREIN IS INTENDED FOR INFORMATION PURPOSES ONLY. WHILE, THIS INFORMATION IS BELIEVED TO BE CORRECT, IT IS REPRESENTED SUBJECT TO ERRORS, OMISSIONS, CHANGES OR WITHDRAWAL WITHOUT 
NOTICE. ALL PROPERTY INFORMATION, INCLUDING, BUT NOT LIMITED TO SQUARE FOOTAGE, ROOM COUNT, NUMBER OF BEDROOMS AND THE SCHOOL DISTRICT IN PROPERTY LISTINGS ARE DEEMED RELIABLE, BUT SHOULD BE VERIFIED BY YOUR OWN ATTORNEY, ARCHITECT OR ZONING 
EXPERT. IF YOUR PROPERTY IS CURRENTLY LISTED WITH ANOTHER REAL ESTATE BROKER, PLEASE DISREGARD THIS OFFER. IT IS NOT OUR INTENTION TO SOLICIT THE OFFERINGS OF OTHER REAL ESTATE BROKERS. WE COOPERATE WITH THEM FULLY.  EQUAL HOUSING OPPORTUNITY.

Note: This sub-category is the analysis of the top ten percent of all sales. The data is also contained within the other markets presented.

Luxury Market Matrix 3Q–2015 %Chg (qtr) 2Q–2015 %Chg (yr) 3Q–2014

Average Sales Price $7,138,202 5.3% $6,775,823 -15.1% $8,403,826

Median Sales Price $5,325,000 0.6% $5,293,750 -18.1% $6,504,375

Number of Sales (Closed) 52 -13.3% 60 -16.1% 62

Days on Market (From Original List Date) 173 -34.0% 262 -23.8% 227

Listing Discount (From Original List Price) 9.0% 20.0% 10.8%

Listing Inventory 292 20.7% 242 33.9% 218

Absorption Rate (Months) 16.8 38.8% 12.1 60.0% 10.5

Entry Threshold $3,675,000 10.5% $3,325,000 -3.7% $3,815,200
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• �Price indicators fell below 
year ago levels 

• �Inventory expanded as pace  
of market slowed

• �Entry threshold slipped

Condo Market Matrix 3Q–2015 %Chg (qtr) 2Q–2015 %Chg (yr) 3Q–2014

Average Sales Price $828,168 -27.2% $1,137,309 16.0% $713,980

Median Sales Price $518,000 -33.5% $778,750 -18.7% $637,500

Number of Sales (Closed) 39 -27.8% 54 -22.0% 50

Days on Market (From Original List Date) 294 55.6% 189 147.1% 119

Listing Discount (From Original List Price) 15.8% 10.6% 6.7%

Listing Inventory 79 -4.8% 83 -23.3% 103

Absorption Rate (Months) 6.1 32.6% 4.6 -1.6% 6.2

Single Family Market Matrix 3Q–2015 %Chg (qtr) 2Q–2015 %Chg (yr) 3Q–2014

Average Sales Price $1,811,328 11.6% $1,622,337 -2.4% $1,855,488

Median Sales Price $975,000 13.8% $857,000 8.3% $900,000

Number of Sales (Closed) 468 -12.7% 536 -19.9% 584

Days on Market (From Original List Date) 148 -9.2% 163 -16.4% 177

Listing Discount (From Original List Price) 10.0% 13.9% 12.5%

Listing Inventory 1,631 1.2% 1,611 1.4% 1,609

Absorption Rate (Months) 10.5 16.7% 9.0 26.5% 8.3

• �Condo price trend indicators  
were mixed

• �Fewer sales as marketing  
time expanded

• �Median sales price increased 
as sales declined

• �Faster marketing time despite 
inventory increase 

have moved higher. Median sales price year-to-
date rose 5.3% to $931,250 and average sales 
price increased 4.7% to $1,724,597 respectively 
from the same period a year ago. Median sales 
price was $950,000, up 9.8% above the year 

ago quarter to fourth highest level in a decade. 
Average sales price slipped 1.7% to $1,735,700 
over the same period. Price trend indicators 
for the luxury market, the top 10% of all sales, 
showed weaker results. There were 31 sales 

above $5 million, the lowest quarterly total in 
two years. Luxury median sales price fell 18.1% 
to $5,325,000 and luxury average sales price 
declined 15.1% to $7,138,200 respectively over 
the same period.

Hamptons 
Mix

Sales  
Share

Year-Over-Year 
Change

>$5M 6.1% -20.5%
$1M - $5M 44.4% -0.9%

<$1M 49.5% -31.8%


