@ Prudential Douglas Elliman Real Estate

Market Overview

Prepared by Miller Samuel Inc.
Appraisal and consulting services covering
the New York City metropolitan area

A Quarterly Survey of Brooklyn Residential Sales
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Number of sales declined as prices
edged higher

Listing inventory rose as number of sales
declined There were 1,468 sales in the fourth
quarter, 29.9% below 2,093 sales in the prior year
quarter and 21.9% below 1,879 in the prior quarter.
While the decline in number of sales from the prior
quarter is a seasonal pattern, the decline is greater
than the 8.9% average of the prior five years. A
significant portion of the decline in number of
sales is attributable to the expiration of the federal
homebuyer tax credit, which incentivized more
sales activity in the first half of 2010, coming at the
expense of less sales activity in the second half of
2010. Listing inventory rose 14% to 6,203 in the
fourth quarter, from 5,439 in the prior year quarter
and 6.4% below 6,630 in the prior quarter. The drop
in sales caused inventory to rise and the monthly
absorption rate—the number of months to sell all
active inventory at the current pace of sales—to
edge higher. The absorption rate was 12.7 months
in the fourth quarter, weaker than 7.8 months in
the prior year quarter, but below the first quarter
2009 rate of 15.3 months, immediately following
the onset of the credit crunch at the end of 2008.

Price indicators above prior year, but
experienced seasonal decline The median sales
price of a Brooklyn residential property in the fourth
quarter of 2010 was $475,000, 6.2% higher than
$447174 in the prior year quarter, but 2.2% below
$485,504 in the prior quarter. The year over year
increase in price indicators was attributable to the
return of a more normal mix of sales. The market
is moving away from the emphasis on entry-level

BROOKLYN MARKET MATRIX

Average Sales Price $572,892 -1.9% $583,790 15.8% $494,721
Median Sales Price $475,000 -2.2% $485,504 6.2% $447174

New Developments $530,000 -3.3% $547928 7.7% $491,895

Re-Sale $465,000 -1% $469,760 5.7% $440,000
Number of Sales 1,468 -21.9% 1,879 -29.9% 2,093
Days on Market (from Last List Date) 19 8.7% 109 -26.9% 163
Listing Discount (from Last List Price) 5.6% 5% 6%
Listing Inventory 6,203 -6.4% 6,630 14% 5,439

QUARTERLY AVERAGE SALES PRICE / BROOKLYN
$800,000
$700,000
$600,000
$500,000
$400,000
$300,000
$200,000
$100,000

$0

03 04 05

sales that we experienced last year, plus there was a
decline in market share of lower priced co-ops. The
amount of inventory is that is active on the market
was 14% higher in the fourth quarter than the same
period last year, but remains consistent with past
norms. Despite the increase in listing inventory,
there seems to be fewer properties that are priced
at market levels.

Days on market fell sharply as listing
discount edged higher in second half of year
Consistent with the decline in the number of sales
in the second half of the year, average days on
market—the number of days from the listing date to
contract date—was 119 in the fourth quarter, down
significantly from 163 days during the same period
a year ago, but was 10 days longer than 109 days
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in the prior quarter. Listing discount—the percent
difference between the listing price and contract
listing
discount was 5.6% in the fourth quarter, down from
6% in the prior year quarter, but up from 5% in the
prior quarter.

price—followed the same pattern. The

Brooklyn showed stability The fourth quarter
results were consistent with the results of the
prior quarter adjusted for seasonality. Despite the
fact that the regional economy continues to slowly
improve, unemployment remains stubbornly high
and credit remains tight. The fourth quarter tends
to be the weakest of the year in terms of price and
sales trends so the return of a historically normal
pattern of seasonality suggests continuing market
improvement.
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CONDO market

Price indicators rose as number of

sales fell
Days on market fell sharply as number of

sales declined There were 478 sales in the
fourth quarter, down 22% from 613 in the prior year

CONDO MARKET MATRIX

Average Sales Price $575,010 -2.7% $591,015 13.4% $506,953
Average Price per Square Foot $611 16.2% $5630 29.5% $472

New Developments $674 20.5% $560 34% $503

Re-Sale $549 8% $509 22.3% $449
Median Sales Price $515,000 0% $515,000 9.8% $468,975
Number of Sales 478 -12.9% 549 -292% 613
Days on Market (from Last List Date) 141 11% 127 -277% 195
Listing Discount (from Last List Price) 4.2% 4.6% 6.2%

increases over the past year as higher priced units

PRICE PER SQUARE FOOT / CONDO

quarter. Market share for new development condos $700
edged higher over the same period to 47.5% of all ~ €xperienced more activity than last year. Median $640 — Mo
borough condo sales from 43.7% in the prior year sales price, unchanged from the prior quarter, rose %550 Development
quarter. Consistent with this trend, condo sales ~9:8% 10 $515,000 from $468,975 in the prior year $520 ReSale
gained market share over the past year, accounting quarter. Days on market fell sharply to 141 days e — Al
for 32.6% of all borough sales, up from 29.3% in ~ from 195 days in the same period last year. 00 | zo0m | Tee |50 10 | o 1406
the prior year quarter. All price indicators showed
CO O p A CO-OP MARKET MATRIX
- 4 Y B & Average Sales Price $400,997 -1% $404,951 26.3% $317402
”l(l’ ()t Median Sales Price $315,000 5% $300,000 17.1% $269,000
... . . . Number of Sales 275 -30% 393 -45% 500
1 rice [Ildl/C(ll()/'S‘/llm/)(fd dll(? Lo Days on Market (from Last List Date) 80 -15.8% 95 -51.5% 165
Listing Discount (from Last List Price) 3.7% 3.2% 3.4%

shift from smaller sales

Co-op sales continued to trend lower After

to surge at the end of 2009. Despite the decline in

MEDIAN SALES PRICE / CO-OP

peaking in the prior year quarter, co-op sales have  g5je5 properties sold more quickly. Days on market UEROIO0
been trending lower over the past year. There were dropped to 80 days from 165 days in the prior year $300,000
?75 salgs in the fourth quarter, 450/0 below 500 quarter. This shift in the type of sales resulted in 280000
in the prior year quarter, a recent high water mark. jump in price indicators. Median sales price was $260,000
This was reflective of the federal tax credit program $315,000 in the fourth quarter, up 17.1% from  $240,000
for first time buyers, which caused entry level sales $269,000 in the same period last year. $220,000 4009 1010 2010 3010  4Q10
1-3 FAMILY MARKET MATRIX
1—3 FAM I LY ) ) 'I. 5 Average Sales Price $637589 -2.6% $654,667 10.4% $5775637
mair \([ Average Price per Square Foot $276 -0.8% $279 11.6% $247
N . . Median Sales Price $520,000 0% $520,000 -1% $525,000
Number of sales declined and days — Number of Sales 716 -23.7% 937 -o7% 980
) /, { d d Days on Market (from Last List Date) 119 13.3% 105 -15.6% 141
on marke I”Op[)e Listing Discount (from Last List Price) 7.2% 6% 7.1%
Price indicators showed stability The median PRICE PER SQ FT / 1-3 FAMILY
sales price for the fourth quarter was $520,000, quarter. Although there was a decline in sales, the  $300
slipping 1% below $525,000 in the same period time to sell a property fell over the same period to $980

last year and is unchanged from the prior quarter.

119 days from 141 days in the same period last year.

%

o $260
There were 715 sales in the quarter, 27% less The percent spread between listing and contract
than the two year high of 980 sales in the same  Price was 7.2%, essentially unchanged over the year ~ $240
period a year ago and 23.7% below 937 in the prior despite the decline in sales. $220 4009 1010 2010  3Q10  4Q10
LUXURY MARKET MATRIX
maa I‘I{(?t Average Sales Price $1,544,932 -5.9% $1,642,007 376% $1,122,759
o ) Median Sales Price $1,300000  -0.4% $1,305000  36:8% $950,000
Price indicators rose with more Number of Sales 147 -214% 187 -20.3% 208
/Lig;l-efld .S'(ll(fé' D.ay.s on Market (from Last Li‘st Da.te) 143 14.4% 125 -26.3% 194
Listing Discount (from Last List Price) 6.8% 3.3% 6.5%

Days on market fell sharply Brooklyn luxury
properties averaged 147 days on market, 2 months
faster than the recent 208 day high set in the fourth
quarter of 2009 and reflecting the significantly
weaker market conditions of the preceding year.
The listing discount remained relatively stable at
6.8% compared to 6.5% in the prior year quarter,
but both price indicators jumped as more expensive

properties were included in the mix of sales this
quarter. The bottom of the top ten percent of the
Brooklyn market began at $935,000 in the fourth
quarter, above the $835,000 benchmark set in the
prior year quarter.

Note: This sub-category is the analysis of the top ten percent of all

co-op, condo and 1-3 family sales. The data is also contained within
the co-op, condo and 1-3 family markets presented.

PRICE PER SQ FT / LUXURY
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NORTH

Only major region to show increase
in sales, largely due to condos

Price indicators continued to show mixed
results Median sales price slipped 5%to $580,000
in the fourth quarter from $610,475 in the same
period last year, but rose 6.2% from $546,000 in
the prior quarter. Average sales price moved in the
opposite direction over the past year, rising 8.1% to
$682,862 from $631,590 in the prior year quarter.
North Brooklyn was the only major region in the
borough to see an increase in the number of sales
over the past year, largely due to a gain in condo
sales activity. There were 155 sales in the fourth
quarter, 21.1% higher than the 128 sales in the prior
year quarter, but down 15.3% from a two year high

NORTH BROOKLYN MARKET MATRIX

Average Sales Price $682,862 14.9% $594,268 8.1% $631,590
Average Price per Square Foot $629 279% $492 34.5% $467
Median Sales Price $580,000 6.2% $546,000 -5% $610,475
Number of Sales 165 -15.3% 183 21.1% 128
CONDO SUBMARKET MATRIX / NORTH
Average Sales Price $639,308 10.4% $579,180 4.5% $611,867
Average Price per Square Foot $651 16.3% $660 16.6% $664
Median Sales Price $565,000 4.7% $539,500 -2.6% $580,000
MEDIAN SALES PRICE / NORTH QUINTILES / Median
$650,000 Sales Price by No. of
Sales / NORTH

HEDIEe \/\/ 5/5 $1,025,725 14%
$550,000 4/5 $739,500 -3.3%
$500,000 3/5 $583,457 -5.1%

2/5 $477,646 -6%
$450,000 4009 1Q 10 2Q 10 3010 4010 1/5 $346,561 -6.7%

increase caused the market share of the region
to jump to 10.6% of all borough sales from 6.1%

of condos in the region was 87.1%, compared to
83.6% last year at this time and the highest share

of 183 sales in the prior quarter. The year over year  at the end of 2009. In addition, the market share in two years.
S O U I I I SOUTH BROOKLYN MARKET MATRIX
Average Sales Price $514,844 7.0% $481,334 11.7% $460,976
. . . . Median Sales Price  All $450,000 3.7% $434,000 6.1% $424,100
o) ) ! | )
Price indicators edged higher due Condo $405,600 ~75% $438,555 1.4% $400,000
to shift to larger units Co-op $196,000 32% $190,000 2% $200,000
. 1-3 Famil 550,000 0.9% 545,000 -0.2% 551,160
Number of sales fell There were 649 sales in any $ i $ > $
Number of Sales 649 -22% 832 -45.5% 1,190
the fourth quarter, 45.5% less than the two year
hlgh of 1,1 90 sales reached in the same period last MEDIAN SALES PRICE / SOUTH QUINTILES / Median
year, which was caused by the end of year release $470,000 Sales Price by No. of
Sales / SOUTH
of pent-up demand. The number of sales are 22% $456,000
. . . 5/5 $869,000 11.4%
below the 832 in the prior quarter, reflecting the $442,000
| | | of sal tivity in th d half of ! 4/5 $600,000 7.1%
ower level of sa e§ a.c ivity in the second half o $498,000 a5 $450,865 6.1%
2010, aﬁler.the expiration of the federal home.buytlar $414,000 25 $330,000 6.6%
tax credit in the second quarter. The decline in $400000 4008 1010 2010 3010 4010 1/5 $170,000 0%

sales activity was reflected in the region’s decline
in borough market share, falling to 44.2% from
56.9% during the same period last year. Despite
the decline in sales, median sales price rose 6.1%

to $450,000 from $424,100 in the same period last
year and increased 3.7% from $434,000 in the prior
quarter. The rise in price indicators was reflected in

the increase in median sales price for each quintile
over the past year, ranging from 0% to 11.4% with
larger gains at the higher end of the market.

EAST

Price indicators trended lower

Number of sales fell There were 239 sales in the
fourth quarter, 25.5% below 321 sales in the prior
year quarter and well below the 464 sale quarterly
average. There were 32.3% fewer sales than the
353 sales in the prior quarter. The lower level of
sales activity in the quarter is partially attributable
to the impact of the expiration of the federal tax
credit for homebuyers and the lull in foreclosure
activity, due to legal problems revealed with the
foreclosure process performed by many national
mortgage servicers. Despite the decline in the
number of sales, East Brooklyn gained market
share in the borough reaching 16.3% from 15.3%

EAST BROOKLYN MARKET MATRIX

Average Sales Price $365,722 -6.6% $391,616 -5.2% $385,5688
Median Sales Price Al $349,000 2.6% $340,000 -8.2% $380,000
Condo $344,760 -4.5% $360,915 6.7% $323,184
1-3 Family $349,900 2.9% $340,000 -10.3% $390,000
Number of Sales 239 -32.3% 353 -25.5% 321
MEDIAN SALES PRICE / EAST QUINTILES / Median
$500,000 Sales Price by No. of
Sales / EAST
Ay 5/5 $569,500 -8.1%
$400,000 4/5 $431,420 -11.8%
\—__ 3/5 $349,415 -8.8%
$350,000
2/5 $260,000 -3.2%
$300,000 4009 1010 2010 3010 4Q10 1/5 $196,381 9.5%

in the prior year quarter. Both price indicators
showed year over year declines consistent with the
decline in sales activity. Median sales price for East

Brooklyn was $349,000, 8.2% below $380,000 in
the prior year quarter, but edged 2.6% higher than
$340,000 in the prior quarter.

Visit our website to browse listings and learn more about market trends  THE NEVW ELLIMAN.COM
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NORTHWEST

Price indicators rose as larger
properties sold

Number of sales slipped There were 425
sales in the fourth quarter, 6.4% below 454 sales

Price indicators jumped over year with more
high-end units sold The rise in prices was
not due to the sale of larger properties since the
average square footage of a sold property was
1,163 square feet, down 23.7% from 1,524 square

NORTHWEST BROOKLYN MARKET MATRIX

feet in the prior quarter. The median sales price
of a Northwest Brooklyn property was $585,000,
12.8% above $518,636 in the prior year quarter,
but 16.4% below $700,000 in the prior quarter.

in the same period last year. The 16.8% quarter- Average Sales Price $737931 -16.1% $879,611 18.7% $621,743
over-quarter decline in sales was consistent with Median Sales Price $585,000 -16.4% $700,000 12.8% $518,636
seasonal patterns. Market share in Northwest _umberof Sales 425 -168% ol “6:4% 404
Brooklyn jumped to 29% from 21.7% during the

same period last year due to the increases in condo AERLAN EALES PLEL f WELULITEEY QUINTILES / Median

and 1-3 family sales over the same period. Condo :Zzgggg 2:::: 7:3;%’:;';%{'.

market share rose nearly 5% and 1-3 family house 630‘000 5/5 $1350000 90 5%
market share increased just over 5%. The market LRI 25 $786.250 10.9%
share of co-ops fell approximately 10% over the $570,000 3/5 $586.400 12.8%
same period combined with their lower average ~ $510000 2/5 $419511 7.6%
sales price caused overall price indicators to rise. $450000 4009 1010 2010 3010  4Q10 1/5 $325,000 17.3%

BROWNSTONE

Market share nearly doubled as
some price indicators rose above
prior year levels

year quarter. Average sales price increased 8.9% to
$1,253,524 from $1,161,398 over the same period.
Price per square foot followed the same pattern
rising 9.1% to $462 from $424 in the prior year
quarter. All three price indicators showed declines

fourth quarter was 2,710 square feet, essentially
unchanged from 2,716 square feet in the prior
quarter.

MEDIAN SALES PRICE / BROWNSTONE

$2,500,000
L . from the prior quarter. Despite the volatility in price —
Large rise in sales compared to same period prior g , P yinp $2,000,000 1-Family
: indicators, the average size of a property that sold e
last year There were 81 sales in the fourth quarter, ] 2-Family
, , throughout the year was consistent. The average ~ $1,500,000 —
30.6% more than 62 sales in the prior year quarter, foot faB ; that sold in th Sl
. . square footage of a Brownstone that sold in the
but down 33.1% from the 3-year high prior quarter g J Py
e . Note: This sub-category is the analysis of 1-3 family sales that are
total of 121 sales. Greater vola‘[|l|ty IS expected n already included within the Northwest Brooklyn market section. $500,000 4009 1Q10 2010 3Q10 4Q10
a small market segment. However, along with the
. . BROWNSTONE BROOKLYN MARKET MATRIX
gain in the sales activity, market share rose sharply
th to 5.5% of all borouah sales from 3% Average Sales Price $1,2563,624 -16.8% $1,507393 8.9% $1,151,398
ver ar .5% (!
9 eriheyearto ) 9 0 Average Price per Square Foot $462  -168% $549 9.1% $424
in the same period last year and above the 3.7%  — 0 "o o Al $995000 -213%  $1,265000  -74%  $1075000
S-year average. 1-Family $935000  -19.7% $1,165000  -15.4% $1,105,000
Price indicators were mixed The median sales 2-Family $1,170,000 -9.5% $1,292,500 9.9% $1,065,000
price of a 1-3 family Brooklyn Brownstone was 3-Family $1,050000  -152% $1,237500 05%  $1,045000
$995,000, down 7.4% from $1,075,000 in the prior ~_Number of Sales 81 -381% 121 306% 62
NORTH BROOKLYN NORTHWEST BROOKLYN SOUTH BROOKLYN EAST BROOKLYN
Greenpoint “Brownstone Brooklyn” Downtown-Metrotech Bath Beach Flatbush-East Marine Park Bedford Stuyvesant
Navy Yard Boerum Hill Fort Greene Bay Ridge Flatbush-Lefferts Midwood Brownsville
Williamsburg-Central Brooklyn Heights Gowanus Bensonhurst Garden Mill Basin Bushwick
Williamsburg-East Carroll Gardens Park Slope Bergen Beach Flatbush-North Ocean Parkway-North Crown Heights
Williamsburg-North Clinton Hill Park Slope South Borough Park Flatlands Ocean Parkway-South Cypress Hills
Williamsburg-South Cobble Hill Prospect Heights Brighton Beach Gerritsen Beach Old Mill Basin East New York
Cobble Hill-West Red Hook Bush Terminal Gravesend Seagate Ocean Hill
Downtown-Fulton Ferry ~ Windsor Terrace Canarsie Kensington Sheepshead Bay Wyckoff Heights
Downtown-Fulton Mall Coney Island Madison Sunset Park
Dyker Heights Manhattan Beach

Flatbush-Central

© 2011 Prudential Douglas Elliman and Miller Samuel Inc. All worldwide rights reserved.

BROOKLYN SALES AND RENTALS 156 Montague St. 718.780.8100 « 189 Court St. 718.5622.2929 - 490 Driggs Ave. 718.486.4400
164 Seventh Ave. 718.840.2000 « 664 Fulton St. RELOCATION 575 Madison Ave. 212.891.HOME

PRUDENTIAL DOUGLAS ELLIMAN
REAL ESTATE

MILLER SAMUEL INC.
REAL ESTATE APPRAISERS

575 Madison Avenue
New York, NY 10022
212.891.7000

prudentialelliman.com

21 West 38th Street
New York, NY 10018
212.768.8100
millersamuel.com

visit prudentialelliman.com for a list of all our offices in Manhattan, Brooklyn, Queens, Bronzx, Westchester; Long Island, the Hamptons & North Fork

For more information or electronic copies of this report please visi

t prudentialelliman.com. Email report author Jonathan J. Miller at

jmiller@millersamuel.com with questions or comments. Report methodology: http://www.millersamuel.com/reports/methodology.php

©2011. An Independently owned and operated member of the Prudential Real Estate Affiliates, Inc.@ s a service mark of Prudential Insurance Company of America £2Y Equal Housing Opportunity. All material presented herein is intended
for information purposes only. While this information is believed to be correct, it is represented subject to errors, omissions, changes or withdrawal without notice. All property outiines and square footage in property listings are approximate.



